COMMERCIAL LAW

1 [Course Title: COMMERCIAL LAW

2 |Course Code: ISL2502

3 |Type of Course: Compulsory

4 |Level of Course: First Cycle

5 |Year of Study: 2

6 |Semester: 4

7 |ECTS Credits Allocated: 6.00

8 |Theoretical (hour/week): 3.00

9 |Practice (hour/week): 0.00

10 |Laboratory (hour/week): 0

11 |Prerequisites: None

12 |Language: Turkish

13 [Mode of Delivery: Face to face

14 |Course Coordinator: Prof. Dr. AYLIN POROY ARSOY

15 [Course Lecturers: Ogr.Gor.Dr.Gilgin lidir

16 |Contact information of the Course |ehalis@uludag.edu.tr

Coordinator: 0224 294 10 40

17 |Website:

18 |Objective of the Course: The aim of the course is to teach the concept of commercial
enterprise, commercial business, merchant, and their
concequences, trade title, name of enterprise, trade mark, unfair
competition, trade registry, commercial books, merchant assistants,
trading companies, legal consequences of companies, description
and varieties of negotiable instruments.

19 [Contribution of the Course to

Professional Development:
20 [|Learning Outcomes:
1 To learn essential concepts of commercial law.
2 To learn legal consequences of being a merchant.
3 To know trading companies to learn the rights and the
legal responsibilities of company partnerships.
4 To learn the meaning of negotiable instruments and
possible consequences of using them in business life.
5 To be a qualified employee of a company.
6 To be successful in Professional examinations .
7 To have exemption in transition to First Cycle
8 To be intellectual person in social sciences.
9
10
21 |Course Content:

Course Content:

Week

Theoretical

Practice




1 [Description of Commercial Enterprise, main
and branch offices of Commercial Enterprise,
legal Consequences of branch offices,
Elements of Commercial Enterprise, and
transmission of a commercial enterprise
2 |Pledgement of commercial enterprise,
Commercial bussiness.
3 |Description of merchant, its varieties and
consequences
4 |Description and comparison of trade title,
name of enterprise, trade mark, description of
unfair competition and legal and criminal
cases of unfair competition
5 |Samples of unfair competition cases
6 |Commercial registry, Commercial Books
7 |Merchant assistants, commercial brokers,
commercial agents, current account (Midterm
exam)
8 |Trading Company, Unincorporated Company
9 |Unlimited company, Limited liability company,
Limited company
10 |[Joint-stock company
11 |Description and varities of Negotiable
instruments
12 |Commercial bills, Cheques B|IIs Ticari
ennantlar onlr nramicenn: natnc
Activites Number Duration (hour)|Total Work
Load (hour)
Freoreticat 14 3-66 45-06
Practicals/Labs 0 0.00 0.00
Dejl'qblb llgn[illt‘ BldLIUlI 14 9.UU 4/.UU
Homeworks 0.00 0.00
Projects R 0.00 0.00
Field Studies 0 0.00 0.00
fititerm exams 0 0]q0 25.00 25.00
Others 14 3.00 42.00
Final Exams 1 60100 25.00 25.00
Total Work Load 176.00
m\pgﬂgmgaﬁ'gmh,wear) Learning Activities to 40.00 5.87
ECTS Credit of the Course 6.00
Contribution of Final EXxam 10 Success Grade BU.00
Total 100.00
Measurement and Evaluation Techniques Used in the
Course
24 |[ECTS/WORK LOAD TABLE
25 CONTRIBUTION OF LEARNING OUTCOMES TO PROGRAMME

QUALIFICATIONS

PQ1[PQ2 |PQ3 [PQ4[PQs [PQ6 |PQ7|PQ8[PQo
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LO: Learning Objectives

PQ: Program Qualifications




Contrib
ution
Level:

1 very low

2 low

3 Medium

4 High

5 Very High




